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INFORMATION REQUEST
1. Firm Background
•

Firm’s contact information.
Seacoast Wealth Management
400 N. Ashley Drive
Suite 1400
Tampa, FL 33602

•

When was your firm founded? Please provide a brief history of your firm, an outline of your
firm’s organizational structure, and the number of professionals.
Seacoast Bank (NASDAQ: SBCF) was founded over 90 years ago, and our headquarters
are located in Stuart, Florida. We are a Florida Community Bank, with $10.81 billion in
assets (as of 6/30/22), 9.1 billion in deposits (as of 6/30/22), approximately 1,100
employees, and 59 branches throughout the state of Florida.
Seacoast Wealth Management has been a part of Seacoast Bank since 1958. We have a
highly credentialed team with an average of 15 years of experience, and a main office in
downtown Tampa.
Primary contact for this proposal and relationship manager for AAAPP would be:
Celeste Byers, CFP®, Senior Vice President & Wealth Advisor Group Director
Seacoast Wealth Management
400 N. Ashley Drive, Suite 1400, Tampa, FL 33602
Office: 813.418.3015 | Celeste.Byers@SeacoastBank.com
Over twenty-five years of comprehensive wealth management experience (biography attached)
The teammates working with Celeste that would be dedicated to The AAAPP are below
(biographies attached):
•
•
•
•
•
•
•
•

Christina Fanelli-Becker, MBA, Senior Vice President & Regional Portfolio Manager – Tampa, FL
Michael Gorsen, J.D., Wealth Financial Planner – Tampa, FL
Sue U. Lynn, CTFA, Vice President & Regional Trust Officer – Tampa, FL
Emily Damico, Wealth Division Coordinator – Tampa, FL
William McAllister, CFA®, Portfolio Analyst – Tampa, FL
Sean Corkery, CFA®, Senior Vice President & Director of Portfolio Management – West Palm Beach, FL
Karen Nolan, Esq., Senior Vice President & Director of Fiduciary Services – Orlando, FL
Todd Feintuch, CFP®, J.D., EVP, Executive Director of Wealth Management – Orlando, FL

•

Describe your firm’s culture, approach to investment services, and your firm’s investment
philosophy. What competitive advantages do these offer?
As a Fiduciary, Seacoast Wealth Management has the duty to act in the best interests of our
clients. This duty of loyalty, care and disclosure dictates that we must avoid conflicts of
interest with our clients. Since 1958, Seacoast Wealth Management has applied this standard
of integrity, trust and accountability as we work for the best interests of our clients and their
wealth.
The Trust Fiduciary Standard is the foundation for consistent and disciplined investment
management. When we provide investment services to you, your portfolio manager works
with you to create, implement and adhere to an explicit investment policy statement. By
being bound to this standard, our pledge is to serve your best interests and place your
interests ahead of our own. Though there will always be challenging times in the financial
markets, this focus can provide a sense of security for those concerned about market
volatility.
At Seacoast Wealth Management, we strive to invest with purpose for the long-term.
Fundamental analysis is the foundation of our investment strategy, guided by a simple rule:
the market is emotional in the short-term but rational in the long-term. Our top priority is risk
management, helping to preserve and grow capital. Our security selection process begins by
seeking out corporations that enjoy competitive advantages and are financially sound,
transparent, and capable of generating cash flows to fund dividends and internal growth. We
resist crowd psychology, therefore, we focus on investment decisions that provide a healthy
margin of safety in difficult times and consistent returns over the long-term.

•

What is your firm’s total assets under management (AUM)?
Our current AUM is approximately $1.2 billion

•

How many clients do you serve? What is the range of AUM for your clients?
Approximately 750 accounts

•

Is your firm affiliated with a Member Firm? If so, what is the AUM for that Member Firm?
N/A

•

How many nonprofit clients do you presently serve, if any, and what is the range of AUM for
those clients?
To protect client confidentiality, we cannot list the names of all of our non-profit clients.
However, we are happy to provide several references as noted below. With that being said,

we have worked with non-profits, endowments, and foundations for decades. In the Tampa
Bay area, we manage over $150 million in assets for local foundations and other 501(c)(3)
organizations.

•

-Reference 1:

David A Straz Foundation
Karen Egnor
Office Manager/Bookkeeper
(813) 639-9235

-Reference 2:

Central Florida Down Syndrome Foundation
Heather Barnes
Executive Director
(407) 619-1967

How many Not-for-Profit Organization clients do you presently serve, if any?
See above.

•

Please list all active registrations with regulatory bodies.
Florida Trust Powers and National Bank Trust Charter

•

Please outline the insurance your firm maintains.
Seacoast Bank Maintains E&O and Liability Insurance for all areas of operation.

•

Do you have any client or account size limitations or minimums for your investment services?
Yes, our minimum is $1 million.

•

Please disclose your firm’s approach to potential conflicts of interest. Does your firm or any
of its affiliates derive any economic benefit from any managers, mutual funds, or other
investment entities that you might recommend?
Seacoast Wealth Management and Seacoast Bank are aware of no potential or existing conflicts
with the AAAPP and does not derive any economic benefit from any managers, mutual funds,
or other investment entities that we might recommend.

2. Services
•

Outline scope of services, how long you have offered those services, and for how many clients
you support with each service.
Financial planning and analysis is included in our management fee. For organizations that
would like to review long range projections factoring in inflation, event driven market impacts,
and many other scenarios, we provide this analysis at no additional charge. We utilize
MoneyGuide Pro for our financial planning software, which is part of Envestnet (NYSE:
ENV), which has over 36 million users.

•

How does your firm assist institutional clients in the formulation and implementation of
investment goals and policies?
Having a clear understanding of your investment goals is paramount. Your Portfolio Manager
will customize an investment portfolio once we have a collaborative discussion regarding your
goals, liquidity needs, and priorities. We feel that your team should have a clear understanding
of what is in the portfolio, why it’s in the portfolio, and how it ties into your overall investment
goals.
Given our extensive experience in working with organizations, we also provide advice
regarding investment policy design as needed, including a library of sample templates as a
starting point for discussion.

•

What is your client service model?
You would have a local support team available via phone, email or in-person. Our full team,
including support teammates background information is included in this package.

•

Please provide the background of your firm’s principals and the team that would most likely
be assigned to serve the AAAPP.
Background information of all team members that will be working with the AAAPP are
included in this package.

3. Investment Management
•

Describe your firm’s investment management service and experience.
We offer a wide range of investments and strategies. In cases where cash is needed (or may
likely be needed) in the near term, we would recommend investments such as money
markets (FDIC and non-FDIC), CDs or treasuries, depending on the investment amount,
available rates, and the likely timeframe. We use these types of investments to preserve the
market value of the original amount invested and look to achieve the best return possible
given the conservative nature of these types of investments. Given a longer term time
horizon along with the ability to accept fluctuation in market value, we also invest in
individual bonds, mutual funds, exchange traded funds and individual stocks. While this
list is not all inclusive, we believe it provides a fair overview of our investment universe.

•

Briefly describe your ongoing portfolio monitoring and performance measurement
processes. How is performance calculated?
On a quarterly basis we produce reports for our clients’ accounts by asset allocation and
investment objective to ensure the portfolio is invested in line with the stated investment
objective. Portfolios are also reviewed annually through the Regulation 9 Review
process. During this process, as regulated by the Office of the Comptroller of Currency
(OCC), we are to ensure that account investment objectives are current and appropriate,
that investments are consistent with those objectives, and that each asset is valued using
an appropriate valuation process. This is particularly important when unique assets make
up a portion of the portfolio. The review process includes exception tracking that
identifies and provides for follow up and resolution of exceptions such as securities not
included on “approved” or “retention” lists, assets posing potential conflicts of interest, or
asset concentrations. Performance analysis is conducted and subject to a process for
handling performance outliers.
Performance is measured through FIS’s Return Track system as well as Informa’s Zephyr
system. The period for evaluating performance is defined as 12 months. It is understood
that there are likely to be short-term periods during with performance deviates from
market indices. Performance is measured on a total return basis, which includes annual
income and capital appreciation.

•

Please provide an overview of your firm’s investment performance, net and gross of all
fees and expenses, that includes the most recent ten-year period.
Our portfolios are constructed to meet the objectives of each client and, as a result,
performance varies across accounts. We benchmark our performance to a blend of the

following market indices and seek to achieve annualized outperformance over a market
cycle.
Russell 1000 Value
Russell 1000 Growth
Russell 2000
MSCI World ex. U.S.
Bloomberg Barclays Aggregate Bond
Bloomberg Barclays U.S. Treasury Bill 1-3m
Upon further discussion and an understanding of the risk/return profile best fitted to meet
your institution’s goals, we can provide appropriate historical performance.

•

Describe your manager's selection process and the strengths of your process. How many
managers do you actively track?
We utilize Morningstar’s Advisor Workstation to perform Investment Manager Analysis.
The Morningstar platform provides us access to thousands of investment manager
options, with the ability to filter for specific attributes. We create an approved list of
managers based on a series of criteria. The first level of due diligence is applied at this
level to identify acceptable managers. We look for managers with a reportable track
record of at least 10 years, a minimum of $1 billion of assets under management, and a
tenured staff of key investment decision makers no less than five years. Managers must
be recognized and rated by Morningstar. From there we create a focus list of
approximately 100-200 managers that spans across the major asset and sub-asset class
categories. We make quantitative assessments based on absolute and relative
performance, dispersion, seasonality and cyclicality of results, and consistency of
strategy, identifying best of breed managers.
We create a final list of “buy” rated managers from there, incorporating our capital
market assumptions and style biases. We monitor price action daily, thoroughly review
performance quarterly and reassess when necessary.

•

What is your firm’s approach to portfolio risk monitoring and management?
Our portfolio construction process is designed to ensure prudent and diversified portfolios
in accordance with our fiduciary responsibility to clients. Client portfolios are
continuously monitored and regularly assessed using third party data analytics programs
including FactSet, Bloomberg, Morningstar and Advisory World’s Scanalytics. We
actively analyze economic and market data as released to identify risk exposures
inconsistent with our strategy and incorporate our analysis in the portfolio construction

process to mitigate risk. We do not seek to eliminate all risk but rather to achieve a balance
between risk and return that is unique to each client – this is accomplished through
thoughtful asset allocation and diversification.

•

Describe your firm’s investment analysis system.
Our Investment Team utilizes market data analytic tools including, Fact Set, Bloomberg
and Morningstar Advisor to identify investments for client portfolios. We subscribe to
Institutional Investment Research platforms, including JP Morgan, Goldman Sachs,
Invesco, and Blackrock for market data analysis on economics, sectors, and individual
securities. We set risk parameters for individual securities, including issuer credit
ratings, trading liquidity, market capitalization, management tenure, and solvency to
create a manageable investment universe of high-quality investments. We follow a
proprietary screening process that focuses on investment fundamentals and valuation to
identify the best risk-adjusted opportunities.

•

Do you offer proprietary products? If so, are those the only investment options you offer
your clients?
We do not offer any proprietary products.

•

Briefly describe your experience and expertise, if any, with alternative investments.
We believe alternative investments can be an important component within a diversified
portfolio which allows investors to move beyond stocks and bonds. In the correct
circumstances, investments in hedge funds, private equity, real estate and tangible assets
may be essential in diversifying a portfolio. However, we also understand that true
alternative investments are appropriate for qualified investors as they are illiquid and may
require a K-1 which may delay tax filings. To broaden the scope within this realm, we
have sought out liquid alternatives through the use of mutual funds that provide low
correlations to stocks and bonds by implementing strategies that further diversify a
stock/bond portfolio. Liquid alternatives have a place within our current strategy.
Examples of our liquid alternative holdings are mutual funds that focus on absolute
return, market neutral or event driven, long/short or hedged equity/credit and world
allocators.

•

Do you segregate client assets from your firm’s assets, and do you maintain enough liquid
assets, net of any liabilities, to protect your clients’ assets in the unlikely event of your
firm’s liquidation?
N/A – we are a Florida Trust Company so all assets are held in the client’s name.

•

Please describe your fee structure and the services included. Please detail all fees for your
work as an advisor, estimated manager costs, custody services, commissions, and any other
potential a la carte fees. Also, identify any other costs that might be incurred.
Our Investment Management fee for not-for-profit organizations is .50% on the entire
account balance, with a minimum annual fee of $6,000. Our Investment Management fee
is inclusive of most trading fees, and is considered very competitive in our industry.
Please see attached fee schedule for Not for Profit Accounts.

Not For Profit Accounts
Schedule of Fees
Investment Management Fees
The following fees are charged by Seacoast National Bank (“SNB”) for investment management services for accounts
under which SNB is not serving as a Trustee or Personal Representative (or the agent of either):
Schedule of Fees for Ordinary Services:
Ordinary services include investment management, custody of assets, collection and distribution of income and
principal to client, record keeping, furnishing periodic statements of activity to client and communication with client and
client’s other professionals. In addition, for Individual Retirement Accounts (“IRAs”), determination of the required
minimum distribution for the account.

Fees are calculated monthly, based upon market value and annual percentage rate below:
0.50% on the entire account balance
Fee Policies:
SNB’s fees for ordinary services may be revised in the future. Accounts governed by this Schedule of Fees will be
subject to any revisions to SNB’s fees.
Other Fees
Any fees charged to the account by third parties shall be separate from and in addition to the fees of SNB. These
fees can include, but are not limited to, mutual fund fees, brokerage commissions and trading costs, fees paid to outside
investment managers, and fees of professionals (e.g., accountants, appraisers, attorneys, and insurance
experts/providers) engaged for the account by SNB.
Account Closing and Annual Minimum:
All accounts will be charged a Minimum Annual Fee of $6,000.00. If your account should terminate for any reason within
12 months from the date the account was opened, the greater of the minimum annual fee or the outstanding balance of
the annualized fee, based upon the highest month end market value during the past 12 months, will be collected prior to
account closing.
By signing below you acknowledge that you have read and understand the foregoing Schedule of Fees.
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CELESTE BYERS, CFP®1
WEALTH ADVISOR GROUP DIRECTOR, MARKET LEADER
SENIOR VICE PRESIDENT

Celeste offers clients over 25 years of comprehensive wealth management
experience with a team approach that brings together specialists in financial
planning, portfolio management, credit, and wealth transfer strategies. Prior to
joining Seacoast Bank, Celeste served as Senior Managing Director of Private
Wealth Management at SunTrust Bank, and was a Group Director for BB&T’s Wealth
Management Division overseeing the states of Florida and Texas.
Celeste is a graduate of the State University of New York at Buffalo, is a CERTIFIED
FINANCIAL PLANNER™1 practitioner, and a Level II candidate in the CFA program.
She resides in the Tampa area, and has served on various boards including the
Orlando Museum of Art.
Celeste can be contacted at Celeste.Byers@SeacoastBank.com.

1.
Certified Financial Planner Board of Standards Inc. owns the certification marks CFP®, CERTIFIED FINANCIAL
PLANNER™, CFP® (with plaque design) and CFP® (with flame design) in the U.S., which it awards to individuals who
successfully complete CFP Board’s initial and ongoing certification requirements.

CHRISTINA FANELLI-BECKER
MBA, REGIONAL PORTFOLIO MANAGER
SENIOR VICE PRESIDENT

Christina Fanelli-Becker is Senior Vice President and serves as a Regional Portfolio
Manager for Seacoast Wealth Management. Christina brings over twenty years’
experience and is responsible for the investment management of discretionary assets
for individuals, institutions, trusts, foundations and endowments.
Christina is dedicated to helping clients establish clarity and ultimately gain confidence
in their ability to achieve financial success. As a portfolio manager, Christina provides
personal, customized investment expertise to clients by understanding unique financial
goals and objectives.
Christina joined Seacoast Wealth Management in July of 2017. Prior to joining Seacoast,
she worked for Regions Bank’s Private Wealth Management division for fifteen years.
She earned her Bachelor’s Degree in Finance from the University of South Florida and
MBA from Saint Leo University. Christina is currently a member of the CFA Society
of Tampa Bay, Investments and Wealth Institute (formerly IMCA), and resides on the
Investment Committee for the United Way Suncoast. Christina is a candidate in the
Certified Investment Management Analyst (CIMA) program. She resides in the Tampa
Bay area with her family and enjoys traveling, cruising and exploring new restaurants.
Christina can be contacted at Christina.Becker@SeacoastBank.com.

MICHAEL GORSEN, J.D.
WEALTH PLANNER
SENIOR VICE PRESIDENT

Michael brings over 20 years of experience in delivering comprehensive wealth and
financial plans to his clients of the Wealth Management Division. Michael has a diverse
skillset which includes financial planning concepts, trust and estate planning, income
and transfer tax planning, charitable planning and business succession. Prior to joining
Seacoast Bank, Michael served as Senior Wealth Planner at Bank of America and Fifth
Third Bank’s Private Banks. Michael has advised numerous high net worth families
and business owners throughout Florida, helping preserve their wealth for multiple
generations to come.
Michael received his Bachelor of Science degree in Finance/Economics from the University
of Florida and his Juris Doctorate from Delaware Law School. Originally from Delaware,
Michael has lived in Florida for almost 40 years, currently residing in Tampa Bay with his
wife, two kids, cat and dog.
Michael can be contacted at Michael.Gorsen@SeacoastBank.com.

SUE U. LYNN, CTFA1
REGIONAL TRUST OFFICER
SENIOR VICE PRESIDENT

Sue has been a Trust Officer in the Tampa Bay area for over 35 years. She oversees the
implementation of her clients’ estate plans and coordinates with their advisors to help
clients and their families achieve their goals. Sue received her Bachelor of Arts from
Emory University and is a graduate of Florida Trust School and National Trust School.
She has been a Certified Trust and Fiduciary Advisor (CTFA1) since 1992. Sue is a past
president of the Suncoast Estate Planning Council and has served on the board of the
Tampa Bay Estate Planning Council.
Sue grew up in Tampa and is an enthusiastic supporter of the theater as well as the
Tampa Bay sports teams.
Sue can be contacted at Sue.Lynn@SeacoastBank.com.

Certified Trust and Fiduciary Advisor (CTFA) is a prestigious designation awarded to candidates who pass a
comprehensive and challenging exam in fiduciary responsibilities, personal finance, insurance, estate planning, tax law
and investment management.
1.

EMILY DAMICO
WEALTH DIVISION COORDINATOR

Emily joined Seacoast Wealth Management after spending time as a Client Advisor
with Seacoast Bank in Tampa. Emily has always been fascinated by the ever-changing
investment world, and chose to join the team so she could better assist high-networth individuals, families, endowments, and foundations.
Emily is a sixth generation Floridian, originally from Bradenton and raised in Fort
Myers. She graduated with a Bachelor of Arts in Marketing and Advertising and a
Business Certificate from the University of South Florida in 2018. She currently lives
in Downtown Tampa with her husband and golden retriever. She enjoys traveling,
trying new restaurants, and spending time with family and friends.
Emily can be contacted at Emily.Damico@SeacoastBank.com.

WILLIAM MCALLISTER
PORTFOLIO ANALYST
William McAllister serves as a Portfolio Analyst for Seacoast Wealth Management.
In his role, William supports the Portfolio Management team in the development
and execution of investment strategies. In addition, William works closely with Trust
Officers, Financial Planners and Wealth Advisors to meet the needs of our clients.
William comes to Seacoast from Houstoun Capital Management, a Registered
Investment Advisor in the Washington, D.C. area. He has a B.A. in History from the
University of South Carolina, an M.S. in Finance from Johns Hopkins University, and
is currently enrolled in the CFA Program as a Level III Candidate. William lives in St.
Petersburg with his wife, Bridget, and enjoys playing golf and tennis as well as
spending time on the water.
William can be contacted at William.McAllister@SeacoastBank.com.

SEAN CORKERY, CFA®1
DIRECTOR OF PORTFOLIO MANAGEMENT
SENIOR VICE PRESIDENT

Sean Corkery is a Senior Vice President and serves as the Director of Portfolio
Management and Investment Strategy for Seacoast Wealth Management. In his role,
Sean is responsible for managing and overseeing the Wealth Management Trust
Investment Portfolio. In addition, Sean leads the development and implementation of
the division’s investment philosophy, strategies, policies and procedures. He also works
directly with clients, providing customized investment solutions to meet short and
long-term needs.
Sean has over 20 years of experience in portfolio management and investment
research across multiple asset classes and strategies. Prior to joining Seacoast, Sean
was the Director of Research at Barry Investment Advisors, responsible for designing
and managing portfolio strategies for high net worth clients. Sean is a CFA®1 charter
holder and received his Bachelor of Science degree in Finance/Investments from
Babson College. Originally from Massachusetts, Sean spent 23 years in the Carolinas
before relocating to Palm Beach County. Sean is married and has two children and a
rescue black lab.
Sean can be contacted at Sean.Corkery@SeacoastBank.com.

The Chartered Financial Analyst® (CFA) credential is the most respected and widely recognized investment management
designation in the world.

1.

KAREN NOLAN, ESQ.
DIRECTOR OF FIDUCIARY SERVICES
SENIOR VICE PRESIDENT
Karen is the Director of Fiduciary Services and Senior Vice President. In her role, she leads the
team of Trust Officers and provides oversight and leadership for all fiduciary activity in the Wealth
Management Department. Prior to joining Seacoast Bank, Karen was a practicing attorney at various
firms in the Central Florida and Tampa Bay areas. Her practice concentrated in the areas of Trust and
Estate Planning, Estate Tax Planning, Business Succession Planning, Asset Protection Planning, Special
Needs Planning and Special Needs Trusts, Probate and Estate Administration, Probate Litigation, Trust
Administration, Guardianship, Guardian Advocacy, Medicaid Asset Protection Planning, Long-term
Care Planning and Elder Law. She has represented fiduciaries and beneficiaries in a variety of matters
including probate and trust litigation, real property litigation, breach of contract and fraudulent transfer
litigation. Karen has also taught estate and trust law as a Professor of Legal Studies and she has
lectured at various statewide seminars regarding trusts and estates.
Karen has also been a member of various legal associations across Florida, including the Vassar B.
Carlton Inn of Court, National Association of Estate Planners and Councils, National Academy of Elder
Law Attorneys, Florida State Guardianship Association, and Academy of Special Needs Planners. She is
currently a member of the Elder Law and Real Property, Probate and Trust Law Sections of the Florida
Bar. She is also a member of the Florida Bankers Association and she is currently serving on the Trust &
Wealth Management Education Committee.
Karen received her undergraduate degree from the University of Miami and her Juris Doctorate from
Barry University Dwayne O. Andreas School of Law. While in law school, Karen received five book
awards for the top grade in her class, served on the Editorial Board of Barry Law Review, and clerked as
a judicial intern before the family law court in the 18th Judicial Circuit.
Karen can be contacted at Karen.Nolan@SeacoastBank.com.

TODD FEINTUCH, CFP®1, J.D.
EXECUTIVE DIRECTOR OF WEALTH MANAGEMENT
EXECUTIVE VICE PRESIDENT

Todd is the Executive Vice President and Executive Director of Wealth Management
at Seacoast Bank. He is responsible for overseeing all lines of business within the
Wealth Management and Trust Division. For over 20 years, Todd has led many teams
in serving the complex needs of high-net-worth families. Since joining Seacoast in
2016, Todd has been instrumental in the development and execution of a best-inclass
client experience. Prior to joining Seacoast Bank, he served as Senior Managing
Director of Private Wealth at SunTrust Bank and was a Regional Director for BB&T’s
Wealth Division. Starting his career as a Wealth Advisor, Todd has received numerous
achievement awards from multiple financial institutions. He was also recognized by
the Jacksonville Business Journal as a “Top 40 Under 40” leader in 2015. Todd is
passionate about giving back to the community and is a member of multiple boards
and charitable organizations. He is a graduate of the University of Central Florida
College of Business and completed Banking School at Wake Forest University. He also
earned his Juris Doctorate from Barry Law School.
Todd can be contacted at Todd.Feintuch@SeacoastBank.com.

1.
Certified Financial Planner Board of Standards Inc. owns the certification marks CFP®, CERTIFIED FINANCIAL
PLANNER™, CFP® (with plaque design) and CFP® (with flame design) in the U.S., which it awards to individuals who
successfully complete CFP Board’s initial and ongoing certification requirements.

